
As 2016 came to an interesting 
and unique end, the holiday 
season ended and The Trump 
administration took office (who 
would have ever dreamed that 
would be said!), many                            
Canadians are struggling to 
figure out their goals and                       
finances for next year. 
 
Besides the Trump angle, we 
have new carbon taxes to take 
into account, increases in                  
Canadian Pension Plan                        
contributions, and a tepid           
economy—based on the latest 
reports.  
 
Some of the above mentioned 
manifestations you have no 
control over. So, you need to 
look at the concrete things you 
can control going forward.   

A Husband’s Point Of View 

Further on in this newsletter 
are some ideas that you can 
implement in 2017 to help 
with your financial plan in 
2017. 
 
Once you contribute funds 
into a TFSA, any growth or 
income earned on the                
underlying investment will 
not be taxed nor will it be 
taken into account for the 
purposes of determining 
your eligibility for federal 
income-tested benefits and 
credits. 
 

For more information on 
ways to improve you                    

financial plan call me today! 
 

 (780) 425-4058  
 
 
 

A.M.H.  F inancia l  Serv ices  

 

On the Lighter 
Side 
 
 
Why did the king draw 
straight lines? Because he 
was the ruler. 
 
Why was the scientist’s 
head wet? Because he 
had a brainstorm. 
 
What did the lawyer name 
his daughter?  Sue. 
 
What season is it when 
you are on a trampoline?  
Spring time. 
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Create and Build Your Wealth 
 

There are several strategies and product solutions in today's                   

marketplace designed to help grow your wealth. At AMH Financial 

we  provide both product solutions and advice that allow you                          

to create, build and conserve your wealth. 

 

We offer a full range of financial products and services; including                  

personal life insurance, critical illness insurance, long term care  

insurance, personal investment products, group life and health              

benefits and group RRSP plans to name a few. We provide quality, 

innovative products with a dedication to personalized service. 

 

If you have any questions or would like a quote, please feel free to 

get in touch with us either by phone at (780) 425-4058 or by email at 

andy@amhfinancial.ca 
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Idea 1- Maximize Your Retirement Savings 
Generally, there are three concepts to maximizing retirement savings. The first is to put savings on autopilot 
(pay yourself first)—pension plans at work, automatic monthly withdrawals from a chequing account and 
paying down your mortgage. The second secret is to fully utilize tax-advantaged retirement vehicles like 
RRSPs and company sponsored pension plans. The third  secret— forget that you have this money!                     
Imagine you have a job that paid $5,000 less a year, and live that way.  

Idea 2 – Asset Allocation 
With the recent resurgence in equity values, remember that long-term performance, particularly for the port-
folios of retirees, is better when the stock allocation is returned to a target allocation on a regular basis. In 
other words--with the elevated values of equities we are currently seeing, it may be a good time to lighten 
the equity load and add to the fixed income allocations. 

Idea 3—Your Estate Plan is paramount!  
Complete financial planning includes estate planning and emergency planning for families. A lot of attention 
is given to savings for emergencies. The typical recommendation is for six months to a year of                               
compensation saved in a liquid account. But what about premature death planning? Will there be assets to 
take care of final expenses and liquidity to provide for family needs? The time frame of these needs will     
indicate the amount of funds necessary and the amount of those funds that need to be liquid. There are  
personal savings, employee benefits, and life insurance proceeds that may be available to provide for the 
needs of the family. But are these funds structured properly? Often they are not. The client’s will, personal 
asset designations, and beneficiary designations all need to be reviewed to ensure that family needs will be 
matched by both the amount of funds available and how the funds are made available.  

Idea 4 – Long Term Investing is Key 
Successful investing is a long march, not a 30 second spastic jumping spree. Develop an 
investment strategy that fits your investment psychology and stay strong regardless of 
short-term issues.  Since 1926, a diversified portfolio of large capitalization stocks in the 
US market has earned, on average, 10%  compounded annually. Corporate and govern-
ment bonds have returned approximately 6%.  Your long-term success will be measured 
by starting a plan, keeping with it, and not getting sidetracked by the flavour of the month.  

Idea 5 – Manage Your Debt To Stay Out Of Debt 
Without a strategic debt management plan, you will likely continue to accrue debt which puts you further 
behind and makes it harder to escape (see most governments in action to get an example of this). Debt 
management includes strategically paying down the most expensive debt first—usually credit card debt, 
then personal loans, then student loans, and then housing debt. However, debt management is also just as 
much about avoiding future debt and looking for areas to cut back spending or at least, spend smarter. 
Years ago, a wise professor of mine told me to walk around with a pad of paper and pen (pre IPhone) and 
record what I was spending every day for a month. You may be surprised by your discretionary spending—
try it!  

Idea 6 – Talk With Family about your Estate Plans  
Far too often I see couples hide financial secrets from their partners, which can negatively impact a relation-
ship and cause ugly tax consequences down the road. Take some time to talk to a significant other about 
your financial goals and what you want for the future. Take some time to build a shared vision of what your 
future looks like. If you’re a parent take time to teach your children about money. Children learn about                
money whether we deliberately teach them or not, so be conscious about what money messages your                
children are getting. Even a simple conversation or analogy while out can go a long way. 

Idea 7 – Review Insurance Coverage 
Review your insurance coverage’s on a regular basis to ensure that the amounts of coverage are still                
consistent with your original needs and intent. This means reviewing life insurance, critical illness insurance, 
disability insurance, car insurance, and homeowners insurance. You also might find out that you need some 
additional insurance you weren’t aware of or that you no longer need some insurance you have. Insurance 
is not the sexiest of financial planning discussions but it’s crucial to living a financially secure life. Where life 
insurance is involved, with a society that has lots of changes socially, be sure to reevaluate your beneficiary 
designations and coverage amounts after major life events. Although far from a compressive list, these  
seven tips may be a good start to setting some goals for 2017! It’s not short sighted things that make for 
success. It’s a long-term vision that is followed.  
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T I P S 
BUILD.  PROTECT.  RETIRE WITH CONFIDENCE. 

IT’S NEVER TOO EARLY OR LATE TO START . . .  
 

1. Work with me to make smart choices today that you’ll thank yourself for in the 
future.    

6. Take advantage of the time before retirement to boost savings and top-up                     
insurance. 

7. Be “debt-smart” - make reducing or eliminating debt a priority.  

8. Cover basic living needs with guaranteed income.   
9. Enjoy the retirement lifestyle you can afford. 
10. Plan for health needs that emerge as you age. 
11. Plan ahead for your financial legacy and how you’d like to be remembered by 

the next generation. 

12. Meet with me regularly to review your plan and adjust it as your needs change. 

2. Save early, safe often, and make your money work for you.  
3. Protect your greatest asset: your income.   
4. Safeguard your savings against the financial impact of an illness.  

BUILDING FOR THE FUTURE 

GETTING READY 

AT- OR IN - RETIREMENT 

ACHIEVING LIFETIME FINANCIAL SECURITY 



A.M.H. 
FINANCIAL 
SERVICES 

Phone: (780) 425-4058 
email: andy@amhfinancial.ca 

 
Take a look at our website 

www.amhfinancial.ca 

Financial Advisor               
Since 1976 

Answers 
1. Stews 
2. Elves 
3. IPO 
4. Johnny Cash 
5. Mexico 

1. What are gumbo and 
goulash? 

2. In Santa’s workshop, 
who are his little helpers? 

3. What initials are used for 
the first public sale of 
stock by a company? 

4. What famous “Man in 
Black” was a husband of 
singer June Carter? 

5. In what country did a 
cheese called Queso 
Fresco have its origins? 

  

Raoul Wallenberg was a Swedish diplomat who is credited 
with saving as many as 100,000 Hungarian Jews from the 
Nazis during WWII. He issued Swedish certificates of      
protection to Jews, which shielded them from being rounded 
up and sent to concentration camps. 
 

Red currants, which are a member of the gooseberry family, 
have lots of vitamin C. A 100-gram serving of these tart  
berries contains a large portion of the recommended daily 
amount of this vitamin. 

Things turn out best for those who make the best of 
how things turn out. 

- John Wooden 
 

If you are not willing to risk the unusual, you will have 
to settle for the ordinary. 

- Jim Rohn 
 

One thorn of experience is worth a whole wilderness 
of warning. 

- James Russell Lowell 
 

The creation of a thousand forests is in one acorn. 
- Ralph Waldo Emerson 

 
 

My commitment as a Financial Advisor is to help 
people to reach their financial goals. If you have 

a family member, friend or colleague who you 
feel could benefit from a conversation with me,   

I would be pleased to speak with them                        
without obligation.

I believe that every individual 

has an unalienable right to 

make the best and most              

effective use of hard-earned 

income, to have easy                    

access to up-to-date and                  

informed advice, and to be able 

to  provide for short and                         

long-term requirements. 

I am committed to serving 

the individual customer with                   

investment and financial    

portfolios which will meet               

current needs and provide 

for future requirements                       

and situations. 

My mission is to help you to 

make an educated decision 

that you are comfortable 

with! 


